
President’s Message 

The year is starting out 

busy with buyers already 

thinking about finding their 

little “piece of heaven” in 

our beautiful Northwoods.  

The January thaw must have 

had a little to do with that!  

N A R  p u b l i s h e s  a n 

informative “It Pays to 

Work with a REALTOR” 

brochure  which we will be 

distributing to local 

chambers of commerce and 

NWAR Affiliates.  Please 

stop by the board office if 

you’d like to grab a few 

copies of the brochure or 

point them to Consumers -> 

Why Choose a REALTOR on 

the NWAR website to find 

out more.   Also on that 

page are several PDFs 

i n c l u d i n g  i n - d e p t h 

guidebooks for sellers and 

buyers.  Take a look and 

share whatever you think 

will help your customers!    

Don’t forget that we have 

FREE gifts from NWAR 

(license frame, canvas tote, 

hat & REALTOR tech 

stickers) available for 

NWAR REALTORS who send 

us a photo of themselves 

doing volunteer work (A 

few ideas:  Habitat build, 

donating blood, bell 

ringing, volunteering at 

community event or 

shelter). 

We are now sending 

monthly sales totals to 

various local  media 

(papers/radio/TV) and the 

Public Relations Committee 

could use some volunteers 

willing to meet for 

interviews on short notice - 

contact Matt if you’d like to 

be a NWAR spokesperson. 

Mark your calendars for 

Thurs 6/1 for golf outing in 

St Germain (now with beer 

carts) and watch for 

registration details in an 

upcoming newsletter. This 

is always a fun event and a 

great place for networking 

with your fellow REALTORS!   

I hope to see you there! 

Judi 
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Affiliate Spotlight 

Claim Your REALTOR.com Agent Profile 

According to a 2014 survey, 87% of consumers know of REALTOR.com 

and it is ranked #1 in consumer satisfaction among real estate portals.  In 

fact, with an average time spent of 7 minutes per visitor, REALTOR.com 

ranks third among all websites behind only YouTube and Facebook.  This 

is likely because REALTOR.com listings are the most accurate and timely 

short of MLSs themselves, and their reach has grown 8% in the past year 

to over 50 million visits per month.  They have also recently enhanced 

their mobile site with bigger photos and faster load times.   

REALTOR.com recently rolled out an all-new agent profile that can help you build your personal 

brand and boost your bottom line.  You can set it up to display 5 years of past sales and ask 

customers/clients with whom you’ve had a sale to rate and review you.  There is also a 

“Recommendations” section where you can ask anyone to recommend you - a useful way for 

newer agents to start building their reputation.  A good agent profile makes a consumer 10 times 

more likely to contact you, and REALTOR.com will help boost your search engine ranking - a 

typical Google search for “John Doe REALTOR” will show the REALTOR.com profile in the first few 

results.   They also have a wealth of resources including a new REALTOR Success Kit, 

demographics data by zip code, and brief instructional videos for new homebuyers (that you can 

even embed on your website).  Claim your profile today at:  www.realtor.com/agentprofile/ 

The Realty Review 

Why Gowey Title?   
Quality - Full searches on all 
transactions with no prior title work 
Speed - Title work delivered when 
needed - Final policies within 30 
days after closing 
Rates - Low Price Guarantee 
Convenience - One source for all 
your title needs regardless of 
property location - now searching 
29 different counties! 
Independent - Not owned by a 
competing brokerage firm or lender  
Stability - We have a proven track 
record since 1931. 

Offices in Antigo, Crandon, 
Minocqua/Woodruff, 

Rhinelander, Tomahawk & 
throughout Wisconsin 

MidwestTitleGroup.com 

file:///C:/Users/Assoc_Exec/Documents/20160324-CA Committee Meeting(3385955341)
file:///C:/Users/Assoc_Exec/Documents/20160324-CA Committee Meeting(3385955341)
http://www.realtor.com/welcome/agentprofile/
http://www.midwesttitlegroup.com/
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Things are finally beginning to 

thaw and we are looking forward 

to warmer weather! Take some 

time to recharge your batteries, 

take a vacation or a weekend 

getaway before spring comes.   

Now is also a good time to stock 

up on business cards, lawn signs 

and marketing materials. Perhaps 

connect with your sellers to 

cons ider  new mar ket ing 

strategies or price reductions. 

With winter being as steady as it 

has been, I am very hopeful that 

we will have a busy and lucrative 

spring!  

Mark 

Mark Wagner, GNMLS 

President’s Message 

We filled up the RSPS class coming up next week on 2/21, but seats are still 

available for our three remaining designation courses starting in March.  You can 

earn the Pricing Strategy Adviser (PSA) certification by attending the March 10th 

“Mastering the CMA” course which will teach you how to guide sellers to list at an 

appropriate price.  On April 5-6 you can work towards the popular Certified 

Residential Specialist (CRS) designation at “CRS 204: Buying and Selling Income Properties”, and we conclude with a 

Seniors Real Estate Specialist (SRES) designation course on April 20-21.  These courses also may qualify for elective credit 

toward other designations such as ABR or GRI.  Additionally, you can earn a $25 rebate from NWAR after attending if you 

earned and have not used your 2017 timely renewal credit.   See pages 6-8 for more and register at:  goo.gl/yKIA6l  

SPONSORSHIPS:  If you are a NWAR Affiliate or Sponsor and would like to provide lunch at one of the above courses 

(and talk about your services with attendees over lunch), please contact Matt at the board office to explore your options.   

Designation & Certification Webinars 

WRA.ORG/RGDAY 

Please contact NWAR if you plan to 

attend for details of our meeting with 

state congressional representatives. 

https://goo.gl/yKIA6l
https://www.wra.org/RGDay/


Data syndication is not an IDX feed. 

Salespeople routinely offer to help you 

spread your firm’s listings across the web. 

You may enter your listing data with those 

vendors, but most REALTORS want the 

ease of sending MLS data out rather than 

entering it again. Here is a ListHub 

summary: 

“There are safe ways to syndicate to 

ensure that the data is used properly. If 

your company does syndicate, it is always 

recommended that brokers choose one 

method for syndication. Having multiple 

data feeds only contributes to online 

inaccuracy and potential legal risk. Take 

the time to educate your agents about your 

syndication choices and where their 

listings are being distributed. Make sure 

that your agents are not duplicating 

distribution through other companies that 

offer syndication outside of your 

company’s designated syndication 

platform, like website providers or virtual 

tour vendors. Agents can continue to use 

those services but should request that they 

d i s a b l e  s y n d i c a t i o n . ”  S o u r c e : 

listhubnews.com/who-syndicated-my-

listings  

AE Corner MLS Memo 

Thank you to Jim Tait for notifying us of a 

suspicious email from (what represented 

itself as) a bank with no relationship to Jim 

or his customer.  Remember to be very 

skeptical of unsolicited emails and do not 

click any links or open attachments in the 

email until you verify it is legit. You also 

need to be careful about unusual emails 

from people you do know, and the simplest 

solution is to call and ask if they really sent 

it.  Visit our homepage for an article about 

“phishing” scams and how to spot and 

avoid falling victim to them. 

REALTOR & Government Day is coming 

up on March 15th (link above) and while 

the election is behind us, we now have 

many new leaders looking to reshape 

policy.  Please consider attending to let 

them know where REALTORS and 

homeowners stand on the issues.  If you do 

plan to attend, please contact me so I can 

send you details for a scheduled meeting 

with our local congresspersons.   

NWAR REALTORS: Earn a free gift from 

NWAR by volunteering or recruiting a new 

NWAR Affiliate.  Visit goo.gl/4ToFWG or 

goo.gl/1UUd0E  for details -- thank you!  

MLS Tip:  If you have been using 

pocketinterface.com, try installing the iOS or 

Android app from that homepage.   

NWAR Affiliates Page 3 

Matt Seegert  -  NWARMatt@gmail.com Lon Fisk    -    NWARLonF@gmail.com 

Affiliate Company Location Affiliate Name Phone 

Associated Title & Closing Services Ironwood MI Roy D’Antonio 906-932-6340 

Big Moose Home Inspections Bessemer MI Tom Ruemenapp 906-663-2221 

BMO Harris Bank Woodruff Deb Duncan 715-356-9511 

CoVantage Credit Union Antigo Michelle Brettingen 715-627-4336 

CoVantage Credit Union Crandon Angela Retzlaff 715-478-5100 

Fairway Independent Mortgage Corp Minocqua Amy Davis 715-358-9880 

Gowey Abstract & Title Minocqua Mike Brandner 715-356-3000 

Knight Barry Title Service Minocqua Patrick Hugunin 715-439-4114 

mBank Eagle River John Hletko 715-477-3841 

Northern Title & Abstract Rhinelander Al Mancl 715-365-5000 

Northwoods Title & Closing Eagle River Maryann Fath 715-479-6459 

People’s State Bank Eagle River Val Dreger 715-479-1794 

People’s State Bank Minocqua Tim Sanderson 715-358-7070 

River Valley Bank Minocqua LeAnn Hayden 715-358-9319 

Shoreline Title Services Rhinelander Greg Peckels 715-369-3934 

The Cayo Group at Inlanta Mortgage Minocqua Dee Cayo  715-358-9700 

Tomahawk Community Bank SSB Tomahawk Shelly Cole 715-453-5354 

US Bank Minocqua Mary Kim Black 715-892-0941 

Vilas Title Service Eagle River Rick Ernst 715-479-4070 

AE Tip:  If you know someone thinking about 
becoming a REALTOR in our area, tell them 
to contact NWAR first - we can save them 
$200 on the cost for pre-license courses!  

Upcoming Classes 

NWAR Professional  
Standards Training 
Friday 2/24  |  9am-4pm  |  

River Valley Bank of Minocqua 

 

WRA Designation Webinars 
(Hosted at NWAR Board Office): 

PSA  - Pricing Strategies:  
Mastering the CMA  

March 10, 2017  |  8:30 am – 4:30 pm 

CRS 204: Buying and Selling  
Income Properties  

April 5-6, 2017  |  8:30 am – 5:00 pm 

SRES - Seniors Real Estate Specialist - 
April 20-21, 2017  |  8:30 am – 5:00 pm  

ServiceMaster Specialty  
Restoration Services 

Rhinelander 
Ph: 920-327-1393 

SMRestorationServices.com 
Fire • Smoke • Water •  

Flood • Mold • Bio 

American Home Services  
Home Inspections  

Alvin 
Gary Dennison: 262-818-1674 
gdennison@access4less.net 

35 Years Experience 
WI & MI Inspections Available 

Kim Swisher Communications 
Public Relations &  

Digital Communications 
Social Media • Email Marketing • 
Media Facilitation • Photography • 

Videography 
Ph: 715-437-0090 

 KimSwisher.com 

* These are non-member paid advertisements that are 
not specifically endorsed or promoted by NWAR.   

ENV Property Solutions 
Fifield 

Ph: 715-661-0561 
ENVPropertySolutions.com 
Mold/lead/asbestos investigations, 

soil/groundwater testing & more 

Local Professionals* 

WRA.ORG/APPCONF 

http://listhubnews.com/who-syndicated-my-listings
http://listhubnews.com/who-syndicated-my-listings
http://northwoodsrealtors.org/beware-phishing-scams/
http://northwoodsrealtors.org/beware-phishing-scams/
https://goo.gl/4ToFWG
https://goo.gl/1UUd0E
http://northwoodsrealtors.org/partners/our-affiliates/
mailto:NWARMatt@gmail.com
mailto:NWARLonF@gmail.com
http://www.assoctitle.net/
mailto:roy@assoctitle.net
http://www.bigmoosehomeinspections.com/
mailto:tom@bigmoosehomeinspections.com
https://www4.harrisbank.com/us
mailto:deborah.duncan@bmo.com
https://www.covantagecu.org/
mailto:mbrettin@covantagecu.org
https://www.covantagecu.org/
mailto:aretzlaf@covantagecu.org
http://www.fairwayminocqua.com/Default.aspx
mailto:amyd@fairwaymc.com
http://www.goweyabstract.com/
mailto:mike.brandner@goweytitle.com
https://www.knightbarry.com/
mailto:pat@knightbarry.com
https://bankmbank.com/
mailto:jhletko@bankmbank.com
http://www.northern-title.com/
mailto:amancl@northern-title.com
http://www.northwoodstitleandclosing.com/
mailto:mfath@title-pros.com
https://www.psbwi.com/index.asp
mailto:val.dreger@bankpeoples.com
https://www.psbwi.com/index.asp
mailto:tsanderson@psbwi.com
http://www.rivervalleybank.com/
mailto:lhayden@RiverValleyBank.COM
http://www.runkel.com/contact/shoreline_title.php?runkel_user_account=98b048331edb4505070537b1f9ae4a53
mailto:gpeckels@shorelinetitleservices.com
http://deerates.com/Default.aspx
mailto:deecayo@inlanta.com
https://www.tomahawkcommunitybank.com/
mailto:ShellyC@Tomahawkcommunitybank.com
http://mortgage.usbank.com/mary-black-minocqua-wi.html
mailto:marykim.black@usbank.com
http://www.vilastitle.com/
mailto:vtstitle@newnorth.net
http://northwoodsrealtors.org/nwar-members/prof-stnds-registration/
http://northwoodsrealtors.org/nwar-members/prof-stnds-registration/
http://northwoodsrealtors.org/nwar-designationcertification-classes/
http://northwoodsrealtors.org/nwar-designationcertification-classes/
http://northwoodsrealtors.org/nwar-designationcertification-classes/
http://northwoodsrealtors.org/nwar-designationcertification-classes/
http://northwoodsrealtors.org/nwar-designationcertification-classes/
http://northwoodsrealtors.org/nwar-designationcertification-classes/
http://northwoodsrealtors.org/nwar-designationcertification-classes/
http://northwoodsrealtors.org/nwar-designationcertification-classes/
http://smrestorationservices.com/
mailto:gdennison@access4less.net
http://www.kimswisher.com/
http://envpropertysolutions.com/
http://northwoodsrealtors.org/partners/our-sponsors/
https://www.wra.org/APPCONF/
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Name From To 

Heidi Koplitz Revive Property Group - Glidden  

Gary Van Wormer First Weber - Eagle River Century 21 Burkett - Eagle River 

Jeff Shenk Century 21 Burkett - Eagle River Re/Max Property Pros - Eagle River 

Name Office 
Val Laborevitch Owner's.com - Noblesville, IN 

Ronald LaFave1 Century 21 Burkett - Eagle River 

Justin Millis1 Eliason Realty of the North - Eagle River 

Timothy Schwanke1 Coldwell Banker Mulleady - Minocqua 

New GNMLS Subscribers: 

Lockbox Leaders 

Listing Percentage w/LBs  

Season to Season  
Properties 65% 

Adventure Realty &  
Property Management 56% 

Redman Realty Group 51% 

Absolute REALTORS  
Sure Realty 45% 

Pine Point Realty 41% 

Lakeland Realty 40% 

First Weber  37% 

Key Insight 33% 

D & D Realty  33% 

C21 Burkett & Associates 33% 

NWAR Committees 2016-17 

Committee Chairperson 

By-Laws Review  John Morris 

Christmas Party Linda Long Wohlleber 

Education Andy Harris 

Election/Nominating Shelly Cole 

Fair Housing Adam Redman 

Finance Denise Goldsworthy 

Golf Outing Erik Johnson 

Legislative Ron Welnetz 

Membership Cheryl Eskridge 

Personnel Judi Schmidt Arnold 

Prof. Standards Rick Zoerb 

Public Relations Bonnie Byrnes 

RPAC Cheryl Eskridge 

Scholarship Marcia Pluess 

Strategic Planning Shelly Cole 

Need a refresher? View 
SentriLock lockbox training 
guides, tip sheets and more 

at:  www.goo.gl/kN7F3 

REALTOR Anniversaries 

Congratulations to the following NWAR Members  

celebrating a quinquennial anniversary this month:   

20 Years: 

David Bickle - Coldwell Banker Mulleady, Minocqua 

Paula Giles - Town & Country Realty, Woodruff  

10 Years: 

Gary Robinson - Compass Land Consultants, Minocqua 

Note: Members must attend a general meeting within 1 year 

of anniversary to receive a free anniversary pin.  If you cannot 

attend, contact the board office to order a pin (cost $10). 

Transfers & Releases: 

1 New NWAR REALTOR 

^   Closed MLS Office 
*   New  MLS Office 

REALTORS®  on the Move 

WRA Professional  Standards 

Director Tracy Rucka is heading 

home to the Northwoods to host a 

Professional Standards class at 

River Valley Bank in Minocqua on 

Friday, Feb 24th from 9am-4pm.  

Attendees will learn the roles of 

the grievance committee and 

hearing panel while exploring the different 

dispute resolution methods including ombudsman 

service, mediation, ethics and arbitration 

hearings.   

Attendees also qualify to serve on the NWAR 

Professional Standards Committee (which can 

always use more volunteers).  Register online if 

you’d like to attend at:  goo.gl/aIzIor   

Lunch & Learn Schedule 

Date Course Name Details 

Mar 8 
Appraisals from a Broker’s  
Perspective -  
Rhinelander Chamber  

NWAR Broker-Appraiser Marla Malone will 
explain how she can be both and still get 
along with herself  

Apr 12 
Vilas County Zoning -  
Boulder Junction Town Hall 

Zoning Director Dawn Schmidt will review 
the new county zoning ordinance and an-
swer your questions  

May 10 
Tax Assessments -  
Koller Library, Manitowish Waters 

Assessor Paul Carlson will discuss the 
methods he uses to calculate property 
values and answer questions  

Full L&L Schedule & Registration:  goo.gl/rg5F2Z 

Professional Standards Training 

“Looking back on it, I realize that I have always chosen work that challenges me, because if I don’t  

go in to work a little scared, I don’t have any interest in it.” - Mary Tyler Moore (1936-2017) 

In Memoriam 

Our sincere sympathies to the friends, family and 
colleagues of former REALTOR Michael Redmond, 
who passed away January 24th at age 86.  Michael 
was a U.S. Army veteran who worked as a REALTOR 
in Tomahawk for many years. Please view and share 
your condolences at: goo.gl/lG26kZ  

Rest in peace, Michael. 

http://goo.gl/kN7F3
https://goo.gl/aIzIor
https://goo.gl/maps/wBQHTDemA792
https://goo.gl/maps/ne6yyAqxaJ62
https://goo.gl/maps/4PseANHashA2
https://goo.gl/rg5F2Z
https://goo.gl/lG26kZ


The Northwoods Association of REALTORS® was founded in 1953 as a 

non-profit organization dedicated to serving real estate brokers and 

agents in the Northwoods area.  NWAR provides a central hub for 

our 400+ Members to communicate, establish policy, receive 

training and implement new solutions to better serve their clients.      

Greater Northwoods Multiple Listing Service®, a wholly-owned 

subsidiary of NWAR, is dedicated to providing our Members with 

first-rate service and support in listing and viewing properties and 

conducting business in accordance with the ethical standards of the 

industry.  GNMLS currently serves more than 170 member offices 

comprised of over 450 brokers, agents and appraisers.   

PO Box 377 

320 Oak St, Suite B 

Woodruff, WI 54568 

Phone:   715-356-3400 

Fax:      888-399-2118 

Staff@NorthwoodsRealtors.org 

Nor thwoods  Assoc ia t ion  o f  REALTORS ® 

& Grea ter  Nor thwoods  MLS ® 
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Northwoods Association of REALTORS® 

Officers (Term^): 

Judi Schmidt Arnold, President      543-2300 

Shelly Cole, President-Elect      453-5354 

Denise Goldsworthy, Treasurer  (2)      356-3207 

John Morris, Past President       356-9521 

Directors (Term-Year - limit 2-2): 

Sheri Benson (1-2) 892-2972 

Jerry Burkett (2-1) 479-3090 

Trudy Campbell (1-1) 356-3207 

George Gunderson (2-2) 358-0450 

LeAnn Hayden (1-1) 358-9319 

Jonathan Long (1-2) 453-2637 

Julie Manthei (2-1) 358-7873 

Christy Schneider (1-1) 365-3071 

Ron Welnetz (1-2)* 627-4885 

Greater Northwoods MLS® 

Officers (Term^): 

Mark Wagner, President    762-3291 

Adam Redman, President-Elect    358-0450 

Julie Winter-Paez, Treasurer  (1)   480-4333 

Bonnie Byrnes, Past President   686-2481 

Directors (Term-Year - limit 2-2): 

Jerry Burkett (1-1)  479-3090 

Cheryl Eskridge (1-2)  891-7446 

Joe Flanders (2-2)  420-1110 

Jackie Leonhard (1-1)  453-2673 

Dan Pudlo (1-2)  547-3033 

Brenda Thompson (1-1)  358-0494 

Board of Directors 2016-17 

NWAR Homepage:   NorthwoodsRealtors.org 

NWAR Group Page:  Facebook.com/Groups/NorthwoodsRealtors 

About Us 

Board Office Location:  www.goo.gl/qRzxH 

Use East entrance (double doors by drive-up window) 

Office hours are 8am-5pm Monday through Friday 

(Area code 715 unless otherwise noted) 

NWAR & GNMLS on the Web: 

www.goo.gl/2pnHM www.goo.gl/2fjJs 

www.goo.gl/6aOAZ 

The National Association of 

REALTORS® MVP Program 

encourages members to take 

actions that will benefit NAR 

and members while rewarding 

them for being active within 

their association. 

If you send a Mini Property 

Report from RPR Mobile by 

2/28, you will earn a NAR’s #1 

research download PLUS 

earning a chance to win an 

iPad Mini!    

Claim your MVP reward at: 

MVP.REALTOR.ORG 

www.goo.gl/KI9MI 

^  President, President-Elect and Past President terms are 1 year each; Treasurers may serve up to two 1-year terms.   
* Merger-related appointment to 2-year term 

Next Board Meetings: 

Thursday, February 16 
NWAR / GNMLS Board Office 
GNMLS: 8:30am | NWAR: 10:00am 

Meetings are the third Thursday of 
each month - Members welcome! 

mailto:Staff@NorthwoodsRealtors.org
http://www.NorthwoodsRealtors.org
https://www.facebook.com/groups/northwoodsrealtors/
http://goo.gl/qRzxH
http://www.facebook.com/pages/Northwoods-Association-of-Realtors/187206737999794
http://twitter.com/#/NWRealtors
http://www.youtube.com/user/NWRealtors
http://goo.gl/2pnHM
http://goo.gl/2fjJs
http://goo.gl/6aOAZ
http://mvp.realtor.org/
http://goo.gl/KI9MI


PSA: MAStering the CMA | MArCh 10, 2017

regiSter tODAY!
Name___________________________________________________

Firm name _______________________________________________

Address _________________________________________________

City _________________________ State _______  Zip ____________

Phone (W) ______________________  (H) ______________________

*Email address ___________________________________________

WRA member #  ___________________________________________
 
*A confirmation for this course will be sent by email. You can also visit www.wra.org/myeducation to verify course 
registration. 

COUrSe FeeS 
                              thru  2/23               After 2/23            At the door
WrA member:               $125        $135                   $155 
nonmember:               $140        $150                       $170

LOCAtiOnS 
Choose the location in which you will attend the course.

___ Madison (live)             

___ eau Claire (remote)    ___ Mosinee (remote)   

___ Sheboygan (remote)   ___ Woodruff (remote)
 

Check-in time: 8:00 a.m.  |  Class time: 8:30 a.m. – 5:00 p.m. 

PAYMent
 Enclosed is my check made payable to the WRA

 Charge my VISA/MasterCard (Circle one) 

Card number__________________________________  Exp. date____________ 

Security code ____________

 Special services: Check here if you require special services to attend. Attach a written description of 

needs.

CAnCeLLAtiOn POLiCY: The WRA reserves the right to cancel this course if not filled. 
Cancellations must be made in writing prior to the start of course and will be refunded, minus a 
$25 administrative fee. Registrations cannot be transferred from person to person.

register by mail: Wisconsin REALTORS® Association  
4801 Forest Run Road, Suite 201 | Madison, WI  53704
register by phone: 800-279-1972 | 608-241-2047
register by fax: 608-241-5168
Online registration: www.wra.org/PSA

introducing the PSA Certification
Determining property values depends more 
than ever on professional expertise. Designed 
for real estate professionals at all experience 
levels and those working with either buyers 
or sellers, the Pricing Strategy Advisor 
(PSA) certification provides a framework for understanding CMAs, identifying 
appropriate comparables and making adjustments, pricing and valuation 
terminology, working with appraisers, and much more.

PSA Course
PSA: Mastering the CMA
March 10, 2017  i  8:30 a.m. – 5:00 p.m. 

WrA Madison headquarters (host site)
4801 Forest run road  i  Madison, Wi  53704

The WRA headquarters in Madison will host the live course with several remote 
locations across the state: 

Course Description
This course covers the nuts and bolts of a comparative market analysis (CMA), 
including its purpose, key principles of valuation that impact these analyses, and 
important valuation terminology. This course explores the purpose of appraisals, 
how they differ from CMAs, and the scope of the appraiser’s role. After completing 
the course, you will be able to effectively address client concerns about pricing, 
choose appropriate comparables, prepare and present a superior CMA, and 
generate ideas for working constructively with appraisers. Course counts as ABR 
and SRS elective credit. 

This course does not qualify for 2017-2018 CE elective credit.

Complete course information: www.wra.org/PSA.

Wisconsin
REALTORS
Association

®

Wisconsin
REALTORS
Association

®

Wisconsin
REALTORS
Association

®

Wisconsin
REALTORS
Association

®

Wisconsin
REALTORS
Association

®

PSA Certification Course
PSA: Mastering the CMAPSA

eau Claire (classroom webcast)
REALTORS® Association of 
Northwestern Wisconsin
1903 Keith St.  
Eau Claire, WI  54701

Mosinee (classroom webcast)
Central Wisconsin Board of 
REALTORS®

925 S. Park View Circle    
Mosinee, WI  54455

 
 
 
 

 
Sheboygan (classroom webcast)
Sheboygan County Board of 
REALTORS®

639 Walton Dr. 
Plymouth, WI  53073
 
Woodruff (classroom webcast)
Northwoods Association of 
REALTORS®

320 Oak St., Ste. B  
Woodruff, WI  54568



CRS 204: Buying and Selling inCome pRopeRtieS 
apRil 5-6, 2017 

RegiSteR today!
Name___________________________________________________

Firm name _______________________________________________

Address _________________________________________________

City _________________________ State _______  Zip ____________

Phone (W) ______________________  (H) ______________________

*Email address ___________________________________________

WRA member #  ___________________________________________
 
*A confirmation for this course will be sent by email. You can also visit www.wra.org/myeducation to verify course 
registration. 

RegiStRation FeeS                thru 3/21          after 3/21                 atd
WRA Member:                                                  $250                   $270             $310
Nonmember :                                  $270 $290       $330

Check location:       live       

    Madison        Appleton (remote) 

            Eau Claire (remote)      

            Kenosha (remote) 

            Mosinee (remote)

            Sheboygan (remote) 

            Woodruff (remote) 
Check-in: 8:00 a.m. 
Class time: 8:30 a.m. – 5:00 p.m. 
exam (day 2): 4:30 p.m. – 5:00 p.m. 

payment
 Enclosed is my check made payable to the WRA

 Charge my VISA/MasterCard (Circle one) 

Card number__________________________________  Exp. date____________ 

Security code ____________

 Special services: Check here if you require special services to attend. Attach a written description of 

needs.

CanCellation poliCy: The WRA reserves the right to cancel this course if not filled. 
Cancellations must be made in writing prior to the start of course and will be refunded, minus a 
$25 administrative fee. Registrations cannot be transferred from person to person.

Register by mail: Wisconsin REALTORS® Association  
4801 Forest Run Road, Suite 201 | Madison, WI  53704
Register by phone: 800-279-1972 | 608-241-2047
Register by fax: 608-241-5168
online registration: www.wra.org/CRS

CRS 204: Buying and Selling income properties 
april 5-6, 2017  i  8:30 a.m. – 5:00 p.m. 

More people have become wealthy investing in real estate than many other 
investments. In this course, students will discover the specific secrets to 
smart real estate investment. Students also will learn how to identify the 
right opportunities in both downmarkets and upmarkets, compare real estate 
investment with other types of investment, and create additional wealth — for 
themselves and their clients. This high-energy course explores a commonly 
overlooked method of generating sales, and the results can be life-changing! This 
class is a must for any real estate professional looking to create wealth through 
residential real estate investment. 

You’ll learn about the following:
•	 Identifying money-making opportunities.
•	 Comparing potential investment opportunities.
•	 Retirement planning and investing.
•	 Calculating initial investment to rate of return.

This course qualifies for 16 CRS education credits and ABR elective course credit. 
Approved for six hours of 2017-18 CE elective course credit.

i new CRS online testing Format: The CRS Council now requires you to 
take the final exam online. Bring your mobile device or laptop to take the test and 
receive your results immediately. Sorry, no hard-copy exams will be available. A 
CRS online account is not necessary.

Complete course information: www.wra.org/CRS.
Detailed CRS designation requirements: www.crs.com/membership/become-crs/

Course locations 

      Wisconsin REALTORS®   Association (host site) 
        4801 Forest Run Road, Suite 201 | Madison, WI 53704 

        REALTORS® Association of Northeast Wisconsin (classroom webcast)
        W6124 Aerotech Drive | Appleton, WI 54914 
 
        REALTORS® Association of Northwestern Wisconsin (classroom webcast)
        1903 Keith Street | Eau Claire, WI 54701 
 
        Southshore REALTORS® Association (classroom webcast)
        7347 57th Avenue | Kenosha, WI  53142 

        Central Wisconsin Board of REALTORS®  (classroom webcast) 
        925 S. Park View Circle | Mosinee, WI 54455 

      Sheboygan County Board of REALTORS® (classroom webcast)
         639 Walton Dr. | Plymouth, WI 53073 

        Northwoods Association  of REALTORS® (classroom webcast) 
        320 Oak St., Ste. B |  Woodruff, WI 54568
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CRS 204: Buying and  
Selling Income Properties



April 20-21, 2017
SRES Two-Day Course

REGISTER TODAY!
Name___________________________________________________

Firm Name _______________________________________________

Address _________________________________________________

City _________________________ State _______  Zip ____________

Phone (W) ______________________  (H) ______________________

*E-mail address ___________________________________________

WRA member #  ___________________________________________ 
*A confirmation for this course will be sent by e-mail. You can also visit “myWRA” at www.wra.org/myeducation to 
verify course registration. 

REGISTRATION FEES       Thru 4/5         After 4/5       ATD
WRA Member:                    $250             $270             $310
Nonmember:                    $270             $290             $330 
Check-in: 8:00 a.m. 
Classtime: 8:30 a.m. - 5:00 p.m. 

LOCATION
Check location:       Live       

    Madison        Eau Claire (remote)      

            Kenosha (remote) 

            Mosinee (remote)

            Sheboygan (remote) 

            Woodruff (remote) 

pAYmENT
 Enclosed is my check made payable to the WRA

 Charge my VISA/MasterCard (Circle one) 

Card number__________________________________  Exp. date____________ 

Security code _________

 Special Services: Check here if you require special services to attend. Attach a written description of

needs.

CANCELLATION pOLICY: The WRA reserves the right to cancel this course if not filled.  
Cancellations must be made in writing prior to the start of course and will be refunded, minus a 
$25 administrative fee. Registrations cannot be transferred from person to person.

Register by mail: WISCoNSIN REAlToRS® ASSoCIATIoN  
4801 Forest Run Road, Suite 201 | Madison, WI 53704-7337
Register by phone: 800-279-1972 | 608-241-2047
Register by fax: 608-241-5168

Online registration: www.wra.org/SRES

Baby Boomers represent the largest and wealthiest group of buyers and 
sellers in the country. Do you know how to address their needs?

What is the SRES?
A Seniors Real Estate Specialist® (SRES) is a REAlToR® who is uniquely 
qualified to assist seniors in housing sales and purchases. The SRES® 
designation is awarded only to REAlToRS® who have successfully completed 
a series of educational courses on how to help seniors and their families with 
later-in-life real estate transactions. SRES REAlToRS® also draw upon the 
expertise of a network of senior specialists, such as estate planners, CPAs, 
and eldercare lawyers, and are familiar with local community resources and 
services. Their mission is to help seniors and their families navigate the maze 
of financial, legal and emotional issues that accompany the sale of the home.

SRES Two-Day Course
The SRES two-day training program will provide you the unique opportunity 
to learn and build key skills in counseling adults age 50+ through selling their 
family home, buying rental property, moving to a senior community, among 
many other issues. 
Course topics include:

•	 Characteristics, behaviors and motivations of the 50+ demographic.
•	 Details regarding reverse mortgages, 401k accounts, IRAs, tax law 

and more.
•	 How to recognize finance/loan schemes and scams that target 50+ 

buyers and how to protect clients from such scans.
•	 Differences in housing options, from age-restricted communities to 

age-in-place design to assisted living.
•	 How to counsel, rather than sell, to the 50+ market.
•	 And much more. 

Course is submitted for six hours of 2017-2018 elective CE credits. Course also 
counts as elective credit for the ABR and CRS designations and for the RSPS 
certification.

Course Location 
 

madison (host site)
REAlToRS® Association of Wisconsin
4801 Forest Run Rd.  I  Madison, WI 53704

Eau Claire (classroom webcast) 
REAlToRS® Association of Northwestern Wisconsin
1903 Keith St.  I  Eau Claire, WI 54701
 
Kenosha (classroom webcast)

         Southshore REAlToRS® Association 
         7347 57th Avenue | Kenosha, WI 53142 

Sheboygan (classroom webcast)
         Sheboygan County Board of REAlToRS®
         639 Walton Dr. | Plymouth, WI 53073

Woodruff (classroom webcast)
         Northwoods Association of REAlToRS®

         320 oak Street, Suite B | Woodruff, WI 54568
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April 20-21, 2017

SRES
Seniors Real Estate Specialist®


